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NEW YORK SALES. 
FOR AUGUST TOP | 
RECORD; GAIN 10% 


Metropolitan. District 
Overcomes Drop in 
Ford Figures 


EW YORK, Sept. 22. 

a Official figures of 
motor car sales in the metro-!| 
politan district during the 
month of August have caused | 
considerable jubilation in the} 
ranks of the Automobile Mer- 
chants’ Association of New| 
York, Inc., since they show a/| 
decided gain over the meet is 


month a year ago. 

The demand in August, 1926, con- | 
stituted a record, and there were 
few who expected that the figures 
would be exceeded this year. 

The month just closed brought 
sales of 12,294 cars, as compared 
with 11,133 in the same month a 
year ago, a gain of 1;161 cars, 
and a _ percentage increase 
10.43. | 

The gain is regarded as even! 

more remarkable than the figures | 

indicate since the loss due to the 

sales inactivity of the Ford com- | 

in the last few months had | 

be overcome. Ford sales in the 

territory .. dropned 

rom 1,435 in August, 1926, to only 

191 in the same month this year, 
the A. M. A. reparts. 


The sales leader for month 


the 


(Continued on Page 2) 


U. S. INDUSTRIAL CENTER 
MOVED ONLY 75 MILES 


fel 


DURING PAST 18 YEAR 


Special from A. D. N. 
Washington, Sept. The 
granhical center of the man ur 
industrie United State 
is now abou les 
of Chicag 
the aut 
chiefly az 


a 


2 


Washing 


99 _ 
neg 


1ausiry, red 

l “ Dett ‘oit, from a 65,- 

000 unit production in 1918 to 4,428,- 
000 units la year. 

According ¥ to 
3ureau of the Interior 
the “manufacturing ce 
is besad on horse power in all pl ants, 
was on the northern bounc lary of 
Indiana, about 110 miles east of 
Chicago, in 1$08. 

The movement in the 
eighteen years has been but sev 
five m away. The geogré 
center he United States 
Owen county, § southwestern Ind 
and is 641 miles from the ‘indu 
center.” 
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Expenses, Says Kettering of G. M. in 
Address to Pennsylvania Dealers)“: 


UNNEHANNA COUNTRY 
CLUB, JOHNSTOWN, PA., 
Sept. 22.—“‘The biggest problem 
facing the automobile industry 
today is to cut down expenses,” 
declared Charles F. Kettering, 
general director of the research 
laboratories of the General Mo- 
tors Corporation, in a brilliant 
address before 300 members of the 
Pennsylvania Automotive Associa- 
tion here Tuesday. 
Mr. Kettering’s talk featured the 
closing session of the state associa- | 


(Continued on Page 2) 
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ERALDING THE OPENING of the Appalachian Scenic Highway 
connecting the Province of Quebec with the Southland, this 
official car, a Chrysler, led a motorcade comprising seventy cars and 
175 Atlanta citizens from Atlanta to Montreal. Traversing this new 
route, the motorcade left Atlanta, Ga., September 5, arriving at 
Montreal September 12. 
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General M otors to H old 
Fall Show for Tis Lines 
At Detroit on October 1-8 ' 


ETROIT, Sept. 22.—General Motors will open its fall 
showing in the General Motors Building here on 
Octo! dc ] 

At the same 4 
ling mages Motors 
in fici 
erate 
and deco lace sie 

The show will open at nvon 

will continue, exclusive of Sun- 
daily until October 8. The 

will be from 10.30 a. m. until 

m. throughout the week 
display in the General Mo- 

ilding will be a complete 

tation of the entire General 
Tot automotive line. In addi- 
ti on ‘i re also will be shown prod- 
ucts of Frigidaire, the electric. re- 
frigerator of General Motors 
The central display will be in 
the exhibition hall, which contains 

39,000 square feet of floor area. 

Here will be show eighteen Buick 

models, ten Cadillacs, eight La 

Salles, eisht Chevroleis, eight 
Oldsmobiles, eight Oaklands and 
eight Pontiacs. In “wells” adjoin- 
ing the main hall will be displayed 
seven Chevrolet commercial ve- °% 
hicles, six models of G. M. C. | car department of tix 

trucks.-2 Yellow taxicab and Frig- | land Company Toledo, O 

idaires. Increased prod iction 

merchandising pla 
_ rhe —— 1 company throughout 
jioor oi General into effect immedis ; 
will house a salon . plans for increasing the dealer 
custom body models of the -misation Wurther announcements 
Motor Car Company. Iv 


: » th S additional ointments 
the various showrooms ol department will be made v 
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of sales 
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ration at 
ineeting 
officers oi 
company. He g 
to his new 
from 
Sprinefiel 
and Bus Corpora- 
tion of Spring- 
ficld, O., where 
he the posit 
of manager. .« 
Previous to his- . 
connection in Springfield 


les manager of the 
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"MOON STOCKHOLDERS 
VOTE STOCK INCREASE 


Stockholder 
Company 


in au-! 


Louis, Sept. S 
Moon Motor Ca 


today ratified the increase 


Office, N N. Y., Under Act 


STEEL TREATERS TO HOLD ’28 
CONVENTION IN PHILADELPHIA 


O'Neil Predicts S: A.B. Swings Into 
Higher Rubber etroit Sessions; Fight 
Prices in 1928 


Returns Heard 
General Tire Head, Re-! 
turned From Abroad, 
Analyzes Situation 





By WALTER P. BOYNTON 
ETROIT, Sept. 
tinued interest : is shown 
in the Detroit gatherings 
the American Society for 
, steel Treating, the American 
Welding Society, the Institute 
|of Metals and the Society of 
| Automotive Engineers. 

The last named got under way 
yesterday morning with a big at- 
tendance, and has added liveli- 
ness to the proceedings. Phila- 
delphia will be the 1928 conven- 
tion city of the Steel Treating 
Society, which will hold its semi- 
annual meeting in Montreal. 

The steel and tool exposition at 
Convention Hall is drawing crowds 
of interested visitors. A feature of 

general interest is the atomic 
hydrogen torch developed by the 
General Electric Company. This 
operates by a stream of pedcegen 
» plowl through the heatec e 


abe 


2.——C on- 
of 


A. LAWRENCE JAMES 

Akron; O., Sept. 22.—William 
O'Neil, president of the General 
Tire and Rubber Company, pre- 
dicts an increase in rubber prices 
early in 1928, basing his predic- 
tion on the British restriction of 
their rubber exports and the in- 
creased demand for rubber in 
Europe. 

Mr. O'Neil has just returned from 

six weeks’ vacation and business* 
trip " Europe, 
where states 
the ail ie in- 
dustry is fast be- 
oming of great 
importance He 
sees it as the live- 
Nest industry 
and one 
is_. growing 


selliry 


By 
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William O’Neil 
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American sj m 
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market,” 
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Motor Car a Boon 
To Veterinarians 


22.— The 
was wel- 
veterin- 
Thomas 
Amer- 


Philadelphia, Sept. 
advent of automobiles 
comed by the country’s 
trians, according io Dr. 
A. Sigler, president of ihe 
ican Veterinary Medical Asso- 
ciation, at its sixtv-fourth annual 
convention, heid here, “because 
it divorced them from the call 
ing of livery stable doctor and 
caused them to cast their lot in 
other directions.” 
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Excellent Business Prospects Seen 
In Parts and Accessories Field by 
M. & A. M. A., Based on August Gains 


'T. S. JOHNSTON NAMED 
ASSISTANT TO DURANT 


| Elizabeth, N. J., Sept. 22.—The ap- 
|pointment of T. S. Johnston as as- 
| sistant to W. C. Durant was an- 
| nounced by the Durant Motor Com- 
|pany. Mr. Johnston has been closely 
associated with the Durant chief 


| since the early Gays of the automo- | 


| bile industry. 
| Announcement is also made of the 
appointment of J. S. Oliver as gen- 


| 


eral manager of the Star Motor | 


|Company of Texas, with headquar- 
‘ters in Dallas, Tex. 


thorized capital to 400,000 
common shares, this being an in- 
crease of 220,000 shares over the 
previous capital. No definite plans 
have been formulated for issuing 
any additional stock. 


no par, 





LOSING TIME FOR 
ADVERTISING 
copy 2 a. m. two days pre- 
ceding publication date. 


| terial 





‘GARDNER BUSINESS 
SHOWING INCREAS ES 


St. Louis, Sept. 22.—Business of 
the Gardner Motor Company thus 
far in September has shown a ma- 
improvement over July 
August of this year, 
month of 1926, 
Gardner, president. 

“Orders on hand at present are 
larger than a year ago and indica- 
tions point to continued good de- 
mand throughout the remainder of 
| the year,” he said. 


and | 
and the same} 
according to Russell | 


N™ YORK, Sept. 22.—Business 

44% prospects in the automotive 

parts and accessory field are excel- 

lent, according to the Motor and 

Accessory Manufacturers Associa- 

tion. August sales show a decided 

gain over July and September ap- 

pears to be more than seasonally 

holding its own. 

Reports from a large and repre- 
|sentative group of members of the 
lassociation showed their August 
shipments to customers aggregated 
154 per cent. of their January, 1925, 


(Continued on Page 2) 





2 


‘ 


‘ 


AUTOMOTIVE DAILY NEWS, FRIDAY, SEPTEMBER 23, 1927 





Gov. Byrd to Fight 


Gasoline Prices 
In Virginia 


Richmond, Va., Sept. 
Byrd, incensed at what he calls 
“discrimination against the state 
of Virginia from gasoline compa- 
nies,” declares he will lay the “2cts 
before the next Gendral Assembly 
askwing it to find means to 
protect the legitimate interests of 
the Virginia consumers.” Prices 
in Virginia, he declares, are sreat- 
er than in most of the other 
states in the East. 

“By reason of a price-fixing clause 
in contracts of alleged compet'ng 
companies the Standard Oil Com- 
pany today has a‘monopolistic con- 
trol over the wholesale and retail 
price of gasoline which is, in my 
judgment, contrary to the Federal 
law.” Gov. Byrd stated. : 

Although he complained to Presi- 
dent Coolidge eighteen months azo, 
he has little hope of Federal investi- 
gation, he said. Several days ago he 
again called the matter to the at- 
tention of the President, and yvester- 
day received a letter in which Mr. 
Coolidge said he had referred. the 


22.— Gov. 


letter to the Federal Trade Com- 
mission. 
Replies from various governors 


West 
nigher 
“A dis- 


show the price in Virginia. 
Virginia and Maryland is 
than in neighboring states. 


crimination in Virginia to the ex- 
tent of 1 cent a gallon means nearly 
$5,000 per day to the automobile 
- owners in this state,” says Gov. 
Byrd. 
“I have confirmed by telegram the 
following net retail prices, after 


deducting the tax. in other states, 
many of which are not so favorably 
located with respect to transporta- 
tion as Virginia:— 

“Virginia, 19 cents 
Richmond, cents}. 

“New Jersey. 16 to 18, cents; Mas- 
sachusetts. 15 to 16 cents, some 18 
cents: Rhode Island, 18 cents; Dela- 
ware, 17 cents: New York. 18 cents; 
New Hamopshire. 17 cents; South 
Carolina, 18 cents: North Carolina, 
15 to 19 certs cost, 18 cents; Geor- 
gia, 17 cents.” 


Sales in New York 
Top August: Record 


From Page 1) 
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(Continued 
just ended was Buick, with a total 
of 2.268 cars, as against 1.458 in the 
same month of 1825. Chevrolet, the 
second largest selier, showed an in- 
crease from 946 a year ago to 1,493 
this year. Nash, in third place, ad- 










vanced from 981 to 1.297. Chrysle 

jumped from 586 to 1.031. 
Hudson-Essex combination ad- 
vanced from 815 to 1.033. Stude- 
baker's increase was from 572 to 737. 
The metropolitan territory, from 
the automobile viewpoint, consists 
of Greater New York. Long Isiand. 
and Putnam 


Westchester, Rockland 
counties. It is one of t} 
ical motor car markets in 
and the fact that it set a new 

ord of ‘buying in 2 month that 
brought the introduction of 1928 
models from nearly all makers 
Geciared to be a striking tribute to 
the quality vene 
new cars. 


COMING 


1e most 
the world, 


crit- 


rec- 
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NEW OFFICERS NAMED BY 
NAT. PETROLEUM ASSN. 


Atlantic City, N. J., Sept. 22.—At 
the National Petroleum Association 
sessions here last week the following 


Clarendon. Pa.. president; P. A. Tar- 
box, Oil City, Pa., and H. A. Logan. 
Warren, Pa., vice-presidents Fay- 
ette B. Dow, Washington, D. C., gen- 
eral counsel; C. D. Chamberlin, 
Cleveland, O., advisory counsel; Wil- 
lis Crane, Washington, D. C., traffic 
‘attorney; Herbert G. Eaton, War- 
ren, Pa., recording secretary, and G. 
B. Hunter, Emlenton, Pa,. treasurer. 

The following trustees were 
chosen: Fred G. Clark, Cleveland; 
Sheldon Clark, Chicago; Frank B. 
Fretter, Cleveland; Howard UH. 
Greene, Bradford. Pa.; H. A. Logan 
Warren, Pa.; E. M. Lyons, Claren- 
don, Pa.: T. J. Hilliard, Pittsburgh; 


O. P. Keeney, New York; A. W. 
Scott, Oil City: P. S. Tarbox, Oijl 
City; R. W. Wotowitch, New York 


and G. C. Davidson, Kenova, W. Va. 


Gains in Parts and 
Accessories Field 
In August Reported 


(Continued From Page 1) 





shipments. as compared with 133 per 
cent. in July and 152 per cent. in 
August last year. 

Along with the increased car and 
truck production shipments of parts 


and accessories to motor vehicle 
manufacturers in August were 155 
per cent. of their January, 1925, 
shipments, as compared with 148) 
per cent. in July. August figures 
were slightly under 157 per cent. 
for that month last veaar. 

The replacement parts business 
showed a big gain in August, ad- 


vancing from 142 per cent. to 169 per 
cent. of the January, 1925. level 
This was the biggest gain for the 
yeporting members since May of last 
year. 

Accessory shipments 
dropped to the low level of 
cent. in July advanced to 
cent. ein August. - 

Delivery of garage machinery and 
tools in August were about on 2a 
par with July business. dropping 
from 136 per cent for the former 
to 134 per cent. 

Except for the slight produc- 
tion curve in January and Febru- 
ary, the parts and accessory busi- 
ness generally, including both the 
original equipment 2nd trade sales, 

was running more than tast vear. 


lad 
per 
per 


which 
97 
115 


Production was cxnected jo “ner 
down during the remaining 
months of 1927, but indications 
point to brisk buying considering 


the season. 


O’NEIL SEES RISE 
IN 1928 RUBBER 


(Continued from Page One) 


at large rather than a select group 
“This increase made by the above 
mentioned countries, followed by the 
others who will fall in line. will re- 
sult in an increase in rubber de- 
mand that cannot help but be felt 
by the American market. 
“Although I do not expect any in- 
crease until some time after the 





first of the year, it is predicted in 
Engiand that by January 1 rubber 
will increase from 16 to 21 a 
pound. On the other hand, Britain 
now has the problem of rubber 
bootieggers. a the Chinese have 
been smuggling rubber from the 
British Malay plantations to the 
Dutch. who have then exported to 
the United States. This practice 
has helped some in keeping the rub- 
ber market down. In retaliation 
England now constructing eight 


neh 
Sucil 


new 
bootlegging. 

Mr. O'Neil came back to Akron 
particularly optimistic over pros- 
pects for the General Tire Com- 
pany for 1927 and 1928,also ex- 
pressing the opinion that Akron 
would enjoy one of the best years 
of its history. 


Te\ } > »1IT >C *, vats + 
revenue cutters fo combat 


Mr. O'Neil was particularly im- 
pressed with the decided improve- 
ment noted in labor conditions of 


France and England. 


WORLD RUBBER SHIPMENTS 

New York, Sept. 22——World ship- 
ments of crude rubber during July 
amounted to 41,480 tons, compared 
with 49459 tons in June and 
with 47,310 tons in July, 1926, 





| Pennsylvania Car 


Dealers Hold Their 
| Annual Convention | 


officers were elected: E. M. Lyons of | 


| (Continued From Page 1) 
tion's seventh annual convention. 
Gharles M. Schwab, steel magnate, 
Was another speaker to.appear be- 
fore the automobile dealers of the 
state at their concluding conven- 
tion session. 

Mr. Kettering. introduced by Mr. 
Schwab, an old friend, as “the man 
who has done more for the automo- 
bile industry than any other living 
person,”’ told in an interesting fash- 
ion of his problems and the average 
automobile dealer's problems and 
how to meet them. 

Mr. Kettering said Pennsylvania 
was a tremendous factor in the au- 


tomobile inaustry through its pro- 
duction of the two_ essentials, steel 
and oil. Ge said that the manu- 


facturing of high grade articles at 
low cost has had its conception in 
this country, that in Germany it re- 
| quires ten times as many working 
hours to earn money to buy an au- 
tomobile as here in America. 

“Prosperity exists only in a coun- 
try where the people want some- 
thing that they haven't got,” he 
said. “Therefore, we of the motor 
industry are the apostles of dis- 
satisfaction.” 

He: said that 60 per cent. of what 
a customer pays for an automobile 
is absorbed in selling it, stating that 
the biggest problems before the in- 
dustry at the present time is the 
reduction of its expenses. 


“America is in the most competi- ; 


tive stage in its history.” continued 
Mr. Kettering. “The average man 
has more things at his command 
than he ever had: therefore the 


big job is to think of a lot of things 
that people ought to have, to edu- 
cate them into wanting more things.” 

Mr. Schwab spoke briefly to the 


automobile dealers, urging them to 
have plenty of fun and to be happy 
in it. 

Jack H. Leppert of Johnstown, 


newly elected president of the state 
association, presided over the clos- 
ing session, which was in the form 
of a banquet meeting. 

At the session on Tuesday morn- 
ing timely and instructive talks 
were given by W. W. Lewis, assist- 
ant general sales manager of the 
Cadillac Motor Car Company: Will- 
iam Ruarck of Chicago, official rep- 
resentative of Automobile 
Equipment Association; William S. 
Gow, formerly service manager of 
the Studebaker Sales 
Newark, N. J., and Ray W. 
man, famous editor of The 

Jack H. Leppert, car sale: 
ager of the Johnstown Automobile 

nv, in Johnstown, Was elected 
resident of the state association. 
ther officers elected for 1927-2 
include: First vice-president, George 
G. McFarland, Harri second 
\ president George F 3ray 
third vice-president, 
Hoeveler, Pittsburgh 
vice-president, E. T. Satchell, 


the 


Sher- 
Motor 


man- 


T 
t 
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ice-p 





Kingston: 
George A. 


fourth 


Allentown; secretary-treasurer, Roy 
W: Schreiner, Harrisburg: solicitor, 
W. H. Brearly. Ardmore; general 
manager, Ciaude Klugh, Harris- 
burg 

The following’ directors were 
elected for terms of three years: 
Charles J. McGough of Wilkes- 


Barre, A. H. Geesey of York. G. W. 
Foster of Sharon, E. T. Satchell of 


Allentown. George G. McFarland of ! 


Harrisburg and George A. Hoeveler 
of Pittsburgh. 
The convention 


1,3 _ y} oc ~ 
id in Allentown, 


for 1928 will be 


he Pa. 


TARIFF COMMISSION 
STUDIES PLATE GLASS 


special from A. DB. N, Washington Rureau 


-The United 
Commission has 
of foreign manufac- 
of plate glass, the question of 
of vital import to the 
manufacturers, who use 


Washington, Sept 22. 


States - Tariff or- 
dered a survey 
turers 
tariff being 


automobile 


50 per cent. of the entire produc- 
tion. 
The commission, in its investiga- 


tion of plate glass tariff rates, has 
completed a Gomestic survey cover- 
ing 90 per cent. of the industry. Do- 
mestic producers are secking a 
higher tariff. alleging that foreign 
makers are able to compete unfairly 
with them and that they face finan- 
cial ruin unless the tariff is in- 
reased. 


Company, 





Feminine Confidence 
* %* * 
Sales Champions See Bout 
* bd ne 
Car Thievery 
‘* « ‘* 
“Soils Truck” on Tour 


Walter Boynton—Detroit Editor 














TOUCHING instance of feminine confidence in the 

power of advertising comes to light in Pontiac. A 
Pontiac woman lost a pocketbook containing $114 and a val- 
uable watch. She advertised that if the finder would return 
the pocketbook and watch, he could keep half the money. 
This brought no returns, so she advertised that if the finder 
would return the pocketbook and the watch he could keep all 
the money. Her next logical step is to advertise that the 
finder may keep pocketbeok, watch and money, which is 
what he was probably going to do all the time. 

ok ok « 


A man and a woman who were looking at Detroit’s 
highest-priced car—might as well say it right out, the 
Cadillac—had decided on the type the wife wanted. 
She indicated that she would like to have her initials 
put on the panels of the door and the salesman said 
that this would gladly be done gratis. As the husband 

| hearc *4*s, he murmured something about it’s not being 
the initial cost of the car that he was thinking cf alone. 
tk =. oe 

Members of the Willys-Overland $100,000 club, com- 
posed of sales stars who have an annual volume of that 
amount to their credit, were taken to the fight at Chicago 
as guests of the company. It is probable that the member- 
rship of the club will be largely increased in 1928. 

DDITION to the lacquer plant facilities of the Pontiac 

Varnish Company, to cost approximately $50,000, is 
under way. It will increase the company’s daily capacity 

from 10,000 gallons to 15,000 gallons. The new plant will 
be 56x 46~and two stories high. 

The Pontiac Varnish Company reflects the steady 
growth of industrial Pontiac. Started by C. H. Hutchins, 
president, and R. G. Kneale, secretary-treasurer, in 1902, 
the plant first occupied quarters much smaller than the 
space now occupied by the offices alone, but its growth has 
been consistent and it is now one of the most modern and 
best equipped varnish and lacquer manufacturing plants in 
America. The manufacture of lacquer was started some 
time ago as an additional activity. This department has 
enjoyed unusual prosperity because of the automotive indus- 
try, and the present additional manufacturing space was an 
imperative need. 


UGUST car thefts in the state of Michigan, reported by 

the secretary of state’s office, totaled 575, with recov- 

eries of 450. The thieves are thus 125 up, with the Lord 
knows how many ears to go. 

Model T Fords—you remember the Model T?— 
lead all others in number stolen. Approximately 250 of 
these were stolen, and an average percentage returned 
to their frantic and disconsolate owners. Chevrolets and 
Buicks also loomed large in the thievery totals, but the 
thieves were not entirely discriminating, since thirty- 
seven different makes of cars were stolen in the one 
month—and two motorcycles. 

Naturally, thieves prefer to steal the smaller class of 
cars, because the larger ones are usually more readily recov- 
ered. In spite of the risk, however, thieves got away with 
five Cadillacs, three La Salles, one Lincoln, one Lafayette, 
Marmon, three Packards, one Pierce-Arrow, and a 
Rickenbacker. No Franklins were listed as having been 
stolen by August thjeves. Nine Cadillacs, one La Salle, one 
Lincoln, one Marmon, one Packard and one Rickenbacker 
are listed among the August recoveries. 

Detroit naturally leads all other communities in num- 
ber of cars stolen and recovered, but Flint, Grand Rapids, 
Bay City, Saginaw and other cities are well up in the figures. 

* “i * 


one 


Our forehanded banks, advertising their Christmas 
clubs, say: “Christmas means nothing to a man with empty 
pockets.” Why limit it to Christmas? 

Kk 2k xs 


Signs of fall, other than the summer temperature, are 
that the activities of the Detroit Engineering Society have 
been resumed. “Cliff” Snyder is chairman of this season’s 
entertainment activities. om 

Pee ty SS |gives advice to farmers on how to 
The “soils truck” of the Michigan | increase their crop yield. Special- 
| State College at Lansing is travel- ists from the college faculty carry 
ing through the state, with a crew} 


that makes tests of farm soils and’ (Continued on Page 6) 
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Sales and Developments 
On Los Angeles Row 





NEWS SERVICE 














OS ANGELES, Sept. 22.—Representing ractically every 
town and hamlet in southern California, 1,500 Willys- 
Overland dealers and their families attended a picnic held 


recently at Orange County 


Park. 


The local factory branch at 11th 


and Hope Streets was represented 
by more than 200 persons. 
BACK FROM VACATION 

Robert S. Breyer, vice-president 
and general manager of the Troy 
Motor Sales Company, Nash dis- 
tributor for southern California | 
and Arizona, has returned from a 
two weeks vacation in the Yellow- 
Stone country. 


FIRM NAME CHANGED 

Though there has been no change 
in the personnel of the firm, the 
Rame or the organization known 
as the Downtown Chevrolet, on East 
7th Street, has been’ changed. 
Henceforth it will operate as Roach 
& Dixon. Hal Roach, well known 
motion picture producer, and Jim- 
mie Dixon are the two members of 
the firm, with Dixon acting as gen- 
eral manager. 

WHOLESALE MANAGER 

Announcement has been made oi 
the appointment of George B. Sher- 
wood as wholesale manager for the 
Lord Motor Car Company, Jordan 
distributor 

APPOINTS DEALER 

McNeil, wholesale manager 
W. P. Herbert Company, 
Chandler distributor for southern 
California, has announced the ap- 
pointment of the Pasadena Chand- 
ler Company as Chandler represen- 
tative for that territory, with head- 
quarters at 163 Colorado St. J R. 
Kittle is manager of the new organl- 
Zation. 


J. M. 
for the 


ENJOYS MOTOR TOUR 
Wallace Austin, vice-president of 
the Paul G. Hoffman Company, 
Studebaker-Erskine distributor in 
this territory, returned recently from 
a vacation trip of three weeks, which 
terminated in Victoria, B. C. Mr.) 
Austin drove a Studebaker Com- 
mander and was accompanied by 
his family. 
RETAIL SALES CHIEF 
W. P. Herbert, president of the 
compaly which bears his name, has 
announced the appointment of Ray 
Wise as manager of all retail sales 
of the Chandler Company. Mr. Wise 
has been associated with local auto- 
mobile sales for the past four years 





Modern Cowboy 
Uses Motor Car 


Cottonwood Falls, Kan., Sept. 
22.—Although the bucking motor 
car is largely a product of the 
motion picture industry, the use 
of an automobile by cowboys for 
rounding up cattle and riding 
fences is not a novelty in the 
Flint Hill district. 

Gilbert Murdock, son of Al 
Murdock, manager of the L. M. 
Crawford ranch in this county, 
and Roy Crawford, son of L. M. 
Crawford, sometimes use a 
stripped-down car to do _ this 
work instead of horses. Craw- 
ford does the driving while 
Murdock wields the lasso. 


STEWART WINS FIRST 
IN NEW YORK A. M. A. 
GOLF TOURNAMENT 











New York, Sept. 22—Low net in 
the one-day golf tournament of the 
Automobile Merchants’ Association 
of New York, Inc., at the Westches- 
ter Hills Golf Club was won by W 
D. Stewart. A. G. Southworth won 
second, and L. J. Eastman placed 
third. Silver prizes were received 
by all players whose scores equaled 
par or better. The winners were 
P. A. Kearns, B. K. Burkett, L. J. 
Eastman, A. T. Steele, P. B. Crouch, 
D. J. Demarest. G. C. Gaillard and 
J. F. Kaufman. 

Thirty-one foursomes were played, 
with a prize going to the player 
showing the best card in each group. 
F. A. Coffey gained the first and 
E. W. Lembeck the second prize. 
The other winners were M. A. San- 
born, S. H. Peterson, J. H. Robin- 
son, L. J. Eastman, Frank Dix, J. | 
F. Kaufman, G. E. Jolinay, Leo 
Kaufman, A. F. Nunes, H. G. Lar- 

Horrv Pvke. P. B. Crouch, C. 
Jennings, R. G. Paine, C. Ascher, 
Martin, J. H. Brooks, G. E 
Regan, C. J. Burkett, D. J. Dem- 
arest, I. M. Quinn, H. A. Goddard 
J. E. Miller, C. I. Barrows, W. J. 
Dougherty, W. J. Grattan, D. 
Adams, H. Brooker and J. Milligan. 


H. 


James 
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NEW SALES QUARTERS 
Washington, D. C., Sept. 22.—in 
acquiring their new sales quarters 
at 1712 Connecticut Ave., N. W., the 
Warrington Motor Car Company. 
distributor of the Auburn for 
Washington, Virginia, 
Maryland end part of West 
ginia, will enter its seventeenth | 
ycar of successful representation in | 
the automotive field in the District 
of Columbia. 


RANKS HIGH IN SALES 

Ames, Ia., Sept. 22.—The Dunlap 
Motor Company, distributor for the 
Star line of automobiles in twenty- 
three northeastern Iowa counties, 
ranked eighth last month in the na- 
tional shopping zoné area in the 
number of cars sold. The Dunlap 
firm far exceeded any other Iowa 
distributor and excelled many in 
larger communities than its own 
area 


IN NEW SHOWROOMS 
Jersey City., Sept. 22—The Nash | 
McNaughton Motor Corporation 
recently opened for public inspec- 
tion its new showrooms at 2403 
Hudson Boulevard and its service 
and maintenance building at Com- 
munipaw and Mallory Avenues, and 
held an informal reception for mem- 
bers of the Hudson County Automo- 
bile Trade Association, who came | 
to wish them luck in their new 
quarters. 
PLANS NEW BUILDING 
Medina, N. Y., Sept. 22—Clark | 


Butts, local distributor for Stude- | 
baker, Hudson and Essex automo- 


southern | the site he 


Vir- | 


| biles, has announced that he will 
begin immediately to tear down the 
front of his building, which adjoins 
the White Hotel site on North Main 
Street, and will erect a new and up- 
to-date showroom and sa®sroom on 
now uses for that pur- 


pose. 


TAKES OVER FIRM 
Youngstown, O., Sept. 22.—The 
Youngstown Hupmobile Company 
has announced taking over of the 
Deitrich Motor Company, Wick Ave- 
nue, as distributor for Hupmobile 
automobiles. W. F. Patton, who has 
been connected with the Deitrich 
Company for seven years, will be 
retained his former position otf 
manager of the new concern. 


MINER RE-ENTERS FIELD 

Hartford, Conn., Sept. 22.—S. A. 
Miner. for many years distributor 
of the Pierce-Arrow and recently 
succeeded by the Arrowhead Cor- 
poration, has after a summer's rest 
re-entered the field and will handle 
the Locomobile and Oldsmobile, 
taking over the showroom 331 
Connecticut Boulevard, formerly 
occupied by t 
Corporation. 


HUDSON FRANCHISE 
Fitzgerald, Ga., Sept. 22.—The T. 
M. Walden Auto Company, dis- | 
tributor of Dodge Brothers cars and 
Graham Brothers’ trucks, has 


in) 
ail 


of 
AL 


| taken over the Hudson-Essex fran- 


chise for the following counties in 
south Georgia: Ben Hill, Berrien, 
Crisp, Cook, Colquitt, Irwin, Tift, | 
Telfair, Turner, Wilcox and Worth. | 
The company has been with Dodge | 


Brothers’ organization since 1914. | 
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Newby With a 1902 Oldsmobile AUGUST SALES IN ‘ 











| ~ WASHINGTON HIGH 


Registrations of New 
Cars Total 3,445; 
3,516 Year Ago 


By D. M. TREPP 

EATTLE, Wash., Sept. 22.—Co- 
incident with August ranking 

as the peak month with most of 
the parts and accessory jobbers 
for the entire year, and also for 
tire dealers, new car sales in the 
state of Washington were more 
lively, almost approximating the 

August record of 1926, a banner 
year. 

During August this year the total 
new car sales, as indicated by the 
new car registrations figures com- 
piled by the Motor List Company, 








Newcastle, 
Joseph 
terests 
pany here recently, Indiana lost one 

it 
Mr. Newby has a unique record be- 
hind him 
motive industry grow from infancy 
to the country's greatest 

During 
experience he has represented more 
than twenty different lines of cars 
In 1902 he brought the first 
mobile 
a single-cylinder Oldsmobile 

He was one of the main figu 
locating the Maxwell-Brisco plant in 
Newcasile 
manager he has also been connected 


ol 


with 


Company of 
Brisco Company of Jackson, 


Springfield, 
James WU. Byrnes is manager of the 
Oldsmobile 
which 


cars 


is located in a new place just com- 


pleted 
Byrnes for the past three years 


Mr. 
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Motor Company, 


and 


members of the Chevrolet Seventy- 
two Car Club. 
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BYRNES IS MANAGER. 


Inc., of Seattle, were 3,445, com- 
—j, to 3,516 for 1926 and 3,139 for 
v0. 

For the first eight months of this 
year the total is 27,643, compared to 
31,344 in 1926 and 25,643 in 1925. 
Thus this year is running about 7 
per cent. ahead of 1925 and 14 per 
cent. behind 1926. 

September has been rather slow 
in King county, however, there ap- 
parently being a lull upon the eve 
of the expected Ford announcement 
The first ten days of September in 
King county (Seattle) show 214 new 
car sales made. A year ago the total 
Was over 300 

The August record shows Chev 
rolet leading the field again. with 
657 Ford was third in the list, with 
238, a low mark for this car Buick 
took second place, with 276 

Essex was’a close fourth, 
Guest bre of — of the Ford 
score, | ly, 2 Chrysler sales were 

up, 229 Dodge was also strong 
with 215, while Pontiac showed a 


spurt to 208. 
passed. the 


Others that 
mark Nash, 157: Studeba- 
181; Oakland, 


Ind., Sept. 22—When 
Newby disposed of his in- 
in the Newby Motor Com- 


PHILADELPHIA A. T. A. 
GOLF WINNERS ANNOUNCED 


pioneer automobile dealers Philadelphia, Sept. 22.—Winners 
of the first day's golf tournament of 
the Philadelphia Automobile Trade 
Association at the North Hills 
Country Club were as follows: Low 
net, Class A, handicap 1 to 14, C. I 
Engard, score, 71. Class B, handi- 
cap 15 to 22, R. A. Erwin, score 74 
Class C, handicap 23 up, T. Bate- 
man, Score, 73. Low gross, Class A, 
handicap 1 to 14, L. S. Bowers, 
score, 89. Class B, handicap 15 to 
22. W. G. Herbert, score, 92. Class 
C, handicap 23 up, A. W. Osbourn, 
score, 105. 

rutting medal, H. F 
score 30. Kickers’ handicap 
to 75, Lacy Redd, score, 73. 
prizes, low net, William Kelly, 
Low gross, G. H. Miller, score 
Attendance prize, W. G. Her- 

The prizes were valuable and 
appropriate. A large crowd attend- follow 
ed and the weather was fine. The baker 134: wl 
next eighteen-hole tournament will joe oo. asthe Pet 
“rab geacag orEst be Sang 106, and Willys-Knight. 101 
be held on Thursday, October 6 King county led the oountin a 
Streets 7m é the state with 997 Saionmn aunk 

GASOLINE DEALERS ORGANIZE good annie n 297. Spokane was a 

mover Falls. Pa., Sept. 22—Gaso- | while Tacoma (Pierce reitce ’ 
line dealers of Beaver county have somes with 336. : Yokien i ‘the 
to ‘sociation, to be known | heart of the farming district, is 
as the Beaver County Gasoline ginning to improve showing 195 
Dealers’ ,Association. ‘sales during the last “month e ‘ 
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A decided nation-wide response 
has already greeted the recent 
price reduction on the Chevrolet 
Imperial Landau---stamping it as 
one of the most desirable auto- 
mobiles in the fine car field. This 
aristocratic car, at its new low 
price, provides Chevrolet dealers 
with a combination ‘‘quality- 
value’ leader that simply defies 
comparison. 


CHEVROLET MOTOR CO., DETROIT, MICH. 


Division of General Motors Corporation 


QUALITY AT LOW COST 
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AUSTRALIAN BANKS REFUSE) because those dealers are backed by COMPANY CHANGES NAME tered in the Philippine Islands as| HEADS HIGHWAY BUYERS 
ANS T oTO ST prec senepp ener by more than the| prague, Sept 22—The Nessels-|/°f July 11, 1927, as against 19,000| Harrisburg, Pa., Sept. 22 (U. T. 
LOANS TOM RD | average amount of capital. dorfer Carriage Works in Czecho-|%t the same time last year, ac-| Pp. §.)—Fred H. Mason, purchasing 
| : Slovakia, manufacturer of Tatra Renisttation = =: ae oe for the Pennsylvania Depart- 
Meitourne, Sept. 22.— Austral- | ‘ : ; IXURIES | #utomobiles, has changed its name St ces tor is year) ment of Highways, has been elect- 
RRR ves ais nc NF ge cong rar a gnome |to Tatra Works, Automobile and totaled $501,000. jed president of the National Asso- 
ig sche a basa ou ee seo pied eking, Sept. 22.—Motor vemcies | Carriage Building Company. Last | = | an jciation of State Highway Purchas- 
a : = es eset get big | . 0 kinds are included in ae list es ge pone anna with 918008 in AMERICAN CARS AT BORDEAUX | '"& — 
accept a ae “ay for advances by peepee ae aoe “4g a ny , aS compared wi , | Paris, Sept. 22—Five American casas iendiiiiied 
motor car traders. | ties ients yhich are to as- ; ‘ yi s 
It scems to be the general opinion | sessed a surtax of 5 per cent. ad | aaNS ee Cees — mere em eed Spokane, Wash., Sept. 22. — The 
that dealers handling cars of cer-| valorem, in addition to the regular} PHILIPPINE REGISTRATIONS {French makes were shown at the! spokane Battery and Ignition Com- 
tain Americon makes will suffer the | import duty of 5 per cent. ad val- Washington, Sept. 22-More than | annual fair held at Bordeaux which | pany has taken on the distribution 
least from this tightness of money. orem. 23,000 motor vehicles were regis- ‘was attended by 100,000 visitors. of Watson stabilators. 


JULY, 1927, NEW COMMERCIAL CAR REGISTRATIONS 


Readers should note that figures covering new trucks will differ somewhat from retail sales reports of individual companies. 
Figures from R. L. Polk & Co. of Detroit, with the exception of Illinois, which is supplied by the Robinson Service. 
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“AUGUST, 1927, NEW COMMERCIAL CAR REGISTRATIONS 


Readers should note that figures covering new trucks will differ somewhat from retail sales reports of individual companics. 
Figures from R. L. Polk & Co. of Detroit, with the exception of Illinois, which is supplied by the Robinson Service. 
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A. E. A. Greater Market Development 
Announces Automotive Selling Course 


Chicago, Sept. 22.—Compiled 
from information secured in a 
completion of a course in.automo- 
tive selling methods Harry G. 
Moock, managing director of the 
A, E. A. Greater Market Devel- 
opment, has just announced the 
completion o fa course in automo- 
tive selling for which enrollments 
are now being received. 

The course is to be known as the 
“G. M. D. Course in Automotive 
Selling.” It is not an “educational 
course” in the generally accepted— 
or not accepted—conception of the 


words, but is a collection of the best! 
selling methods actually in use in| 


the trade, arranged in’six units for 
individual! study. 

As a result of this exhaustive in- 
vestigation the G. M. D. course in 
automotive selling has been com- 
piled in two sections. One course, 
called the retail course, is for re- 
tailers who handle after-market 
products, accessories, parts and 
service, and the members of their 
organizations—service men and 
salesmen. 

Another course, called the whole- 
sale course, is designed for manu- 
facturers and jobbers and their ex- 
ecutives, department heads and 
salesmen. This wholesale course 
also includes the retail course on 
the theory that the manufacturer 
and jobber should know the prob- 
lems of the retailer in order be 
of greatest service to him. 

A conservative estimate 
survey, carriec on as a basi 
course, places its cost 


to 


ol the 
of the 


at $25,000. 


‘WESTINGHOUSE MAKES 
| PERSONNEL CHANGES 


| Pittsburgh, Pa., Sept. 22—Effec- 

tive September 15, J. R. Bartholo- 
;mew, formerly located in New York 
| Office, has been appointed manager 
| of the manufacturers’ sales, auto- 
| motive brake division, Westinghouse 


| Air Brake Company, with headquar- | 
ters at 7-255 General Motors Build- | 


jing, Detroit, Mich. 

| Effective the same date, H. D. 
Hukill, formerly sales engineer, has 
been appointed manager of the 
automotive brake division, Westing- 
house Air Brake Company, with 





CLEVELAND VARNISH TO 


Cleveland, Sept. 
jautomobiles will scon be glossed 
{with Cleveland varnish, 
to Dr. F. W. Beegle and E. T. Tripp, 
/who sailed for Europe last week - to 
lcomplete arrangements for opening 
'a branch plant of the Cleveland 
| Varnish Company in England. They 
lalso planned to study market pos- 
sibilities of Germany and 
|for Cleveland varnish products. 
Dr. Beegle, who is in charge of 
manufacturing and automobile 
sales, will also study color arrange- 
ments and finishes used by Euro- 
pean motor car manufacturers. 
Tripp is president both of the 
Cleveland Varnish Company and 
John Lucas & Co., Philadelphia. 


22.—European 


headquarters at the general office, | 


Wilmerding, Pa. 


PINES WINTERFRONT 
PENNSYLVANIA DEALERS 
MEET IN PITTSBURGH 


Pittsburgh, Sept. 22.—I. W. Dan- 
forth, distributor of the Pines Auto- 
matic Winterfront in western Penn- 
sylvania, held a dealer meeting re- 
cently at the Pittsburgh Athletic 
Association. 

The sixty dealers 
H. H. Crawford, vice-president and 
sales manager of the Pines Com- 
pany, outline both sales and adver- 
tising policies for the year. 

Avproximately 6.000 Pines 
were sold by this < 
zation during the past year, and the 


goal for present season is 10,000 


present heard 


Win- 
terfronts rgani- 
tne 


- } . 
or better. 
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WILLISTON, S. C., FIRM 
TO SELL CHEVROLETS 
Williston, S. C., Sept. 22. — 
Jumper-Chevrolet - Williston Com- 
pany, Inc., is a new corporation 
which opened in Williston this 
month as direct dealer for Chev- 
rolet cars. H. A. Jumper is presi- 
dent, secretary and treasurer. W. J. 
Jumper is vice-president. 


The 


TAKES OVER BUICK 
FIRM IN ST. PAUL, MINN. 

St. Paul, Minn., Sept. 22.—W. R. 
Tebo, for fourteen years with the 
Odell Motor Car Company of this 
city, has taken over the MHaber- 
Johnson Buick dealership at Selby 
Avenue and Milton Street, and 
operate under the name of Milton- 
Selby Motor Company. 


WAGNER MOTOR TAKES OVER 
STUDEBAKER DEALERSHIP 
Seattle Wash. Sept. 22.— 
Wagner Motor Company has 
ceeded D. H. Kennedy Company 
Studebaker dealer in Tacoma. 


OPENS PEERLESS BRANCH 
IN SANTA ANA, CAL. 

Long Beach, Cal., Sept. 22.—The 
K. & S. Motor Sales, dealer for 
Peerless and Falcon-Knight lines, 
has opened its new salesroom in 
Santa Ana, Cal. having been ap- 
pointed to represent the same lines 
in the southern half of Orange 
county. D. E. Knock, a member of 
the firm, will have direct charge of 
the activities of the concern in the 
new territory, with A. E. Santwier 
remaining in charge of the Long 
Beach showrooms at Ist and Ameri- 
can. Mr. Santwier will also act as 
sales manager for both cities. 


STAR DISTRIBUTORSHIP IN 
EVANSVILLE, IND., DISSOLVES 

Evansville, Ind., Sept. 22.—Ben E. 
Karges, sales manager of the Karges 
Motor Company, today announced 
the dissolution of the company and 
retirement from business. The com- 
pany has been operating a Star car 
distributorship with William  T. 
Karges and Ben E. Karges, his son 
as incorporators. 


HARRISBURG, PA. NOW HAS 
STEARNS-KNIGHT DEALERSHIP 


Harrisburg, Pa., Sept. 22 (U. T. P. 
S.)—The Stearns-Knight now has 
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a dealership in this city. The Over- 


land-Harrisburg Company, headed 
by Carl Hanson, has just taken over 
the local sales. Until recently the 
local dealership was held by a firm 
in Mechanicsburg, ten miles west 
of this city. 


ACQUIRES OLDSMOBILE 
FRANCHISE IN CHICAGO 
Chicago, Sept. 22: — The North 
Roseland Motor Sales, Frank Ku- 
cinskis proprietor, has been ap- 


pointed Oldsmobile dealer in the 
Roseland district. Mr. Kucinskis 
has been in the industry since 1921 
on the far South Side.* He has made 
extensive lunprovements, adding 
equipment which will increase the 
service facilities considerably. The 
new firm is located at 10558 South 
| Michigan Ave. 


TO HANDLE OAKLAND-PONTIAC | 


IN BALTIMORE, MD. 


| Baltimore, Md., Sept. 22—The 
|Berger Sales and Service has ob- 
tained the dealership for the Oak- 
land and Pontiac and is oper 
from its new home, 3406-08 Reiste 
town Road. Morris L. Berger is 
heading the organization and Dick 
Buehl, formerly of the Govans Mo- 
ters, Baltimore, f 


3al in charge of 
Sales. 
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TRENTON LOCOMOBILE 
COMPANY REORGANIZES 
Trenton, N. J., Sept. 22. h 
Locomobile Company of Trenton 
has been reorganized by L. E. Brad- 
ley and William Watson and will 
hereafter operate as the Trenton 
Locomobile Company. Service shops 
have been opened at 31 Parker St. 
and a new showroom is under con- 

struction. 





Personal Items 


O'BRIEN HONORED 

Chicago, Sept. 22—Martin 
O’Brien, president of Martin 
O'Brien Company, dealer for Paige 
cars at 4646 Washington Boule- 
vard, has been installed as 
clerk of the Sanitary District. Mr 
O’Brien was city controller during 
Mayor Dever’s administration. He 
of the Democratic 











J. 


chairman 
managing committee. 
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STUDEBAKER BANQUET 
Oil City, Pa., Sept. 


the Buffalo district, western division, 
attended a banquet and business 
meeting in the Arlington Hotel here 
A. M. Welmont of Buffalo was the 
|principal speaker at the session 
|which followed the dinner. Various 
'styles of Studebaker vehicles were 
demonstrated at the close of the 
meeting. 
WINS GOLF TOURNEY 

Tacoma, Wash., Sept. 22—Jim 
McQuillan won a recent golf tourna- 
ment among employees of the Ar- 
thur Bryan Motor Company, Tacoma 
Chevrolet dealer, turning in a net 
of 40 for nine holes. C. H. Bishop 
| was runner-up, with a score of 42. 
In a nine-hole foursome contest, Al 
G. Dunn and E. P. Kohl defeated 
Bert Pound and Jack Hemenway. 


J.! 


chief | 


22.—Twenty | 
dealers in Studebaker automobiles of 


TO ADDRESS A. S. A. 

Philadelphia, Sept. 22—Ray Small, 
engineer of the Perfect Circle Com- 
pany, will be the principal speaker 
before the Automotive Service As- 
sociation at its September meeting 
on Monday evening. The Adelphia 
Quartet and a vaudeville perform- 
ance will comprise the entertaln- 
ment. 





Accessory News | 


NEW BATTERY SERVICE 

Jersey City, N. J., Sept. 22 
Paramount Battery Service Com 
pany has been organized 
locate at 106 Bostwick Avenue, 
city. The organizers are John 
Hoffman. Edward J. Sinnot and 
Fred C. Holsfu all of Jersey Cit 
The concern will sell and 


automobile and radio batteri 








and 


org 


MAKE AUTOMOBILE PLUSH 
tound Brook, N. J., Sept. 22 
The Phial Plush Company, recently 
incorporated to manufacture plush 
for automobile upholstering, has 
leased for a long term of years a 
two-story factory building on Pierce 
Street and installing machinery 
The plant is expected to start « 
ations by October 15. 


MAKERS ADOPT “SPORT LITE” 

Chicago,. Sept. 22.—Harry R 
Gross, president of the Unity Manu- 
facturing Company, announces that 
the “Sport Lite’ made by his con- 
cern has been adopted as standard 
equipment on eight of the Buick 
models, two of the Chrysler, 
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OPEN PLANT INENGLAND) Nlew Automotive Equipment 


& 


This department is devoted to the newest development in auto- 
mobile accessories, replacement parts and shop equipment. 


Its 


columns are open to manufacturers, who are invited to submit 
descriptions and illustrations of their latest products. 


——4) 


ELECTRA 4-IN-1 





This novel tool consists of four 
screwdrivers which telescope as 
shown, ranging between 64 inches 
and 1%4 inches in length, while the 
entire assembly is only “% inch di- 
ameter. The head has a metallic 
swiveling cap; the insulated cap of 
the large screwdriver unscrews and 
to this cap the three smaller screw- 
drivers, which nestle into one an- 
other, are attached. The handle 
has a heavy metal core surrounded 
by shock proof non-conducting ma- 


EGYPTIAN POLISH FOR 
LACQUER 


been specially 
prominent 
manufacturers to 
make possible a 
lacquer giving the 
desired cleaning 
and gloss to a 
lacquered surface, 
vithout working 
ny detriment to 
ime, so tnat the 
fe of the lacquer 
ill be lengthened 
ather than 
hortened by the 
pplication of the 
wlish. It is fur- 
ished in sixteen- 
unce bottles re- 
ij ailing at $1 each. 
i 3pecial introduc- 
ory offers have 
een prepared for 
jobbers, dealers 
and refinishers 
The _ Egyptian 
Lacquer Manufacturing Company, 
Inc., 90 West St., New York. 


PERFECT-CIRCLE CANOPY 
SIGN 


has 
by 


This 


pounde d 


com- 
lacquer 


uperrue Petr fee 


AUTOMOBILES 


ren TORE 
wine 


Packard sixes and all Stutz models | 


distributed from Chicago offices. 


OFFER TIME PAYMENT PLAN 
Chicago, Sept. 22.—Announcemen 
made by the Dee-Bee Mant 

turing Company, 2027-39 

Grand Ave., that Dee-Bee glass in- 

closures will be offered this season 

on the easy payment plan. 


+ 
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| Improvements 


CHRYSLER SHOW ROOM 
Sacramento, Cal., Sept. 22.—The 
formal opening of the new buildir 
erected at 18th K Streets for 
J. C. Harrison , Chry r deal- 
er, was held recently. 





age on the north side of K Street 
and a depth of 160 feet on the 
side of 18th Street. It is of one- 
story brick and steel construction. 
with the exterior finished in Cali- 
fornia cement. A special feature of 
, the structure is an auxiliary sales- 
room with mezzanine floor over- 
head. The executive and ount- 
ing offices are located on the mez- 
zanine floor. J. C. Harrison is head 
of the company. His executive staff 
includes J. C. Lutke, sales manager; 
Walter McDonald, service manager 
jand M. Page, office manager. 


wes 


acc 
acc 


IN NEW ESTABLISHMENT 

Chicago, Sept. 22.—The West Side 
Auto Exchange, formerly located ai 
4610 Washington Boulevard, has 
taken possession of a new establish- 
}ment at 4631 Madison St., recently 
purchased by Samuel Weisman from 
the Anderson-Clauson Company, au- 
tomobile dealer. Mr. Weisman, who 
jis the chief owner of the West Side 
| Exchange, has operated automobile 
|} sales branches for more than four- 
| teen years. 


ATTENDED OPENING 
| Seattle, Wash., Sept. 22.—Several 
|Seattle dealers are back from at- 
|tending the opening of the new 
|Gregory Motor Company home in 
|; Okanogan, Wash., Ford dealer in 
jthat section. B. E. Gregory, pro- 
|prietor and manager, is one of the 
oldest Ford dealers in Washington. 


The new} 
| structure has an eighty-foot front- | 
| 
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This illuminated sign is designed 
for display in front of the distrib- 
store, and attracts attention 


} utor’s 


t|by being enameled in four colors. 


is made of metal, sturdily built 
put up and maintained. Cost 
Perfect Circle 
Md. 


It 
easily 
to distributors, $14.85. 
Company, Hagerstown 

LET BUILDING CONTRACT 

Irvington, N. J., Sept. 22.—Aaron 
Weinberg and Louis Angert of this 
city have let the contract for the 
building of a one-story garage, ac- 
cessory store and gas station at 
416-420 Union Ave., at a cost of 
$30,000. 


| vertical 


' 
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| outfit, 
| separator, gun, cup, hose and fit- 
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SCREWDRIVER 


terial, and each of the four screw- 
drivers is individually insulated and 
finished ebony black, with nickel 
cap protecting the largest blade, 50 
that it can be carried in the vest- 
pocket. The blades are of fine tool 
steel and nickel plated. Price, 85 
cents unit package of fifteen screw- 
drivers in lithographed metal dis- 
play stand; standard package in- 
cludes fifteen such units. E. Edel- 
mann & Co., 2332 Logan Boulevard, 
Chicago. . 


U.S. ONE-GUN SPRAY-UNIT 














This outfit includes a 3x3'.-inch 
air-cooled compressor, 20- gallon 
tank with safety valve, 
gauge, fittings and an autoniatic 
unloader serving to maintain de- 
sired spray pressure. Model PSE-10 
designates the equipment, unas- 
sembled. It is operated by a 1%2 
horsepower motor with pulley and 
belt, ready for mounting on a plank 
or on the customer’s floor. To- 
gether with the No. 1 paint spray 
which includes a moisture 


| tings, this model may be used for 


refinishing used cars as well as for 
body, fender and chassis painting 
to order. The assembled equipment 
is known as Model PSE-1l. The 
specifications are the same as for 
Model PSE-10, except that this w 

; mounted on a channel iron base 
with heavy cross pieces. The motor 
is kept in alignment, and the be!t 
may be tightened by sliding the bas® 
on the horizontal rails of the chan- 
nel iron base. 

Price on 
$151.60 to 
Air Compressor 
land, O. 


HUB LUBRICATORS FOR 
FORD AND CHEVROLET 


These combined hub 
lubricators do away with the 
of unscrewing the hub caps for 
packing the axle ends in grease, as 
are equipped with pressure 
ings, through which the lu- 

hot in with a gun, so 
h four hubs can be serviced 
in about two minutes. The lubri- 
are finished in carmine. 
Dealer displays are free with every 
order for ten caps. Price for Fords, 
50 cents: Chevrolets, 75 cents. 
Johnson Motor Products Company, 
308 North Sheldon St., Chicago 
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$211.60.—United 


Company, 


from 
States 
Cl 


rar 


2Vve= 


and 
need 


caps 


they 
gun fitt 
bricant i 
thet the 


] 


cators 








SHULER 


Member of Motor Truck 








Our program is simply the 
manufacture of one product 
—a superior FRONT AXLE. 


AXLE 
Incorporated 
Louisville, 


Industries, 


SHULER 
FRONT AXLES 


COMPANY 
Ky. 


Inc., of America 

















‘ 





AUTOMOTIVE DAILY NEWS, FRIDAY, ee 23, 1927 








Automotive B = New 


“Of, By and For the Entire Automotive Industry” 


—— — ee ~~ ———— 





sxcept Satur d 


Publis shed Every Da: by 
AUTOMOTIVE Bape NEWS PUBLISHING CORDOR ATION, 
50 Hudson St., New York, N. Y 


Circulation—Net can —- 10,000 daily guaranteed. 














Member A. B. Cc. 
Entered as second ‘lass matter August 27, 1925, at the post o ‘e at New York, 
» under the Act of March 1879 

eeeeers - - ‘ — 

Oo. J. Elder, President; George M. Sfocum, Vice-President; G. L. Harrington, 
Treasurer; Alexander Johnston, Secret icy 

_PRIDAY, SEP1 EMBER 23, 1927 

pipiens — ‘ ma — 
Advertising Hea feu arters— 192 6 6 i rr roads ay, New York, N. Y Telep! 1one Trafalgar 4500 

Harry A. Tarantous, Advertising Manager George M Slo inager Detroit 
Bureau, General Motors Building, Detroit, Mich., phot ‘mpire 2500; C. H. Shattuck, 
Western Manager, 168 North Mic chigan Ave Chicago Mis shows Contras 6936; Metz 
B. Hiayes, New England Mafiage Little Building. Boston, Mass Blanchard, Nichols 
& Coleman, American National i: ank Building, San Fran o, Cal Lim olr ling, 
Los Angeles, Cal 1037 Henry Building Seattie, W | Philadelphia Offi 15th 
and Cherry Streets 


Address ALL 
New York City. 


advertising correspondence for New York office te 19°96 Broadway, 











Editorial Department 3 Yy 
Telephone Cu 4 
Alexander Jchnston, Editor; I E Noyntor : ‘itor 
Detroit Bureau. Detroit, Mich., pt E.dito Joha C. 
Wetmore 
SUBSCI 
- Puited States and Posse ns and years, $22.00 
Single > 
Foreign subscriptior " of 09 
Mail subscriptions to 1926 Lroadwa y N Y 
——- on 
Copyright. 1927, Automo Da N yration 
Fai to Both 
T THE RECENT credit meeting of the Motor and 


Accessory Manufacturers’ Association in Detroit there 
was promulgated a plan of sale and delivery conditions which 
would protect the interests of both buyer and seller. This 
plan was presented in its entirety in the news columns of 
recent issue of the Atsyomotive Daily News. 

Fundamentally, the plan outlines what simply fair 
dealing between any buyer and any seller. For instance, the 
paragraph on cancellation insists that the supplier should 
accept cancellation of an order only when such action on the 
part of the buyer is unavoidable and then only upon a reason- 


a 


is 


able reimbursement for Icsses that may accrue. 
Another paragraph maintains that the seller should 


promise the buyer reduction in price because of declining 
costs of materials only if the buyer has agreed to protect 
the supplier similarly in case of an increase in. cost 
These provisions are fundamentals of fair dealing, 
based on the assumption that seller and buyer alike are 
entitled to equal consideration. In the past there has been 
some tendency on the part of buyers to drive shrewd bar- 
gains, using the placing of the order as a lever to make the 
seller abrogate some of his fundamental rights. It is high 
time that buying and selling in the automotive field were 
placed on a basis of fairness and justice to both sides to 
every bargain. This new code of the M. A. M. A. i 
decidedly a step in the right direction. 


— vv 
The Right to a Name 
N NEW JERSEY recently there was a case of consider- 
able interest to the automotive industry. A tire maker 
fn that state used the name of a well-known manufacturer of 
motor cars. The insignia, or a close approximation of it, of 
the automobile maker was used on the tread of the tire. 
The New Jersey judge decided that while the 
car manufacturer was not engaged in the making of tires, 
nevertheless tires are so closely allied with cars that the 
name and the trademark used on this tire were calculated to 
convey an idea of a common origin to the public mind. It 
was therefore held an attempt to secure unfair advantage 
at the expense of the car maker, and continuance 


bidden. 
y > 
The Battle of Washington 

geben long the fight will be on at Washington to 

remove the excise tax that still remains on certain 
classes of automotive products. 

There is no need to go over 2gain in detail the economic 
unsoundness of the continuance of the excise tax, now that 


is 


the emergency conditions of Wartime have long. since 
departed. 

When Congress convenes the greatst business lobby 
ever assembled will plead for removal o fthe automotive 
excise taxes. The National Automobile Chamber of Com- 
uerce will be joined by the Automotive Equipment Associa- 
tion, the Motor and Accessory Manufacturers’ Association, 


the National Automobile Dealers’ Association, the Rubber 
Association of America and every other important organiza- 
tion representing the various branches of automotive activ- 
ity. In addition the American Automobile Association, 
representing some 900 clubs with a membership composed of 
motor car owners. 

The Automotive Daily News urges all its readers to 
vring their personal influence to bear NOW on their Sena- 
tors and Congressmen, so that these gentlemen will go back 


to Washington fully understanding that the great bulk of 
public opinion is behind the movement for removal of the 
excise taxes on automotive products. 


‘pany, 


motor | 


vas for- 


WISCONSIN BUS COMPANY 
OFFERS STOCK TO PUBLIC 


Kenosha, Wis., 
Wisconsin-Michigan Power Com- 
which controls 75 per cent. of 
the bus transportation lines oper- 
ating in the state's larger popula- 
tion centers, will sell $1,275,0000 of | 
its 6 per cent. cumulative preferred | 
shares directly to home investors. 
This is the first public offering of | 
any of the capital stock of the} 
company. 

Distribution of the stock .is to be 
made principally in the 


Sept. 22.—The 


dustrial districts in the Fox River 
valley and mining and manufactur- 
ing territory in northern Michigan. 


RAYBURN NEW HEAD 


OF G. M. TRUCK BRANCH. 


Cleveland, Sept. 22.—W. B. Ray- 
burn has been appointed to succeed 
O. W. Crawshaw as manager of the 
Cleveland branch of the General | 
Motors Truck Company, 4400 Su- | 
perior Ave., it is announced. Craw- 
shaw, who has been promoted to 
the export branch, left 
to prepare to assume hi: 
Europe. 

Rayburn has had seventeen years 
of country-wide experience in mar- 
keting motor trucks, several years 
of which have been spent in the 
Cleveland district. He is confident 
that the new line, the one-half 
ton powered with the Pontiac motor 
and the one and two-ton models 
powered by the Buick motor, will 
be well received here 


s duties in 


PLAN NEW FACTORY 

Elyria, O., Sept The Colson 
Company, manufacturer of trucks 
and vehicles, is receiving bids for 
a three-story 100 by 192 feet fac- 
tory. estimated to cost $125,000. 
Production is to be increased almost 
50 per cent. with the completion of 


99 








the new factory unit, officials have 
announced. 
" >. 
Rubber Prices 
New York, Sept. 22.—With the 


exception of a smattering of early 


;Ssales which sent quotations upward 
) points in the face of easier | 
!cables from abroad, there was little 


10 to 2 


in the way of concrete development 
in the local rubber exchange. The 
remainder of the day saw trading 
along narrow limits and somewhat 
irregular. At the close, prices were 
i0 points lower to 10 points higher. 
The turnover for the day amounted 
to 593 lots, or 1,492 long tons; fifty- 
one transferrable noticés were 
sued. 
There was no appreciable change 
the outside market. 


RUBBER EXCHANGE OF NEW YORK 
Prev 
’ 16 *33.29 a». 10 
(> ber > On 33.10 >.10 
rer be 14 10 *33.10 10 
be : 1 ' A] 
7) 70 
) 50 
H 60 70 
\ 3.50 34.00 
M i 4 116 4.20 
J 34.30 34.30 
} i ; 4.4 4 0 
4 4.64 4.4 
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OUTSIDE CLOSING PRICES 
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SCRAP RUBBER 
Deal * buying prices, per pound, f. o. b 
New York.) 
foots and shoes, bla $0a1.50 
Ar Se . ° Oa .7f 
Inr tubes, 1ixed ° ss 4.504a5.00 
Inner tubes, No. 1 ° 6.50a7.00 
Inner tubes, No. 2 4.75a5.00 
Inner tubes, red yer 5.76a6.25 
Mixed hose. soft fa .60 
TS ee ee 1.29a1.26 
| Tires, standard, black 80a .95 
Tires, standard, mixed 80a .95 
‘Tires, white, mixed 00a2.25 


*Nominal 





territory 
|served, which includes important in- | 


| 
} 
| 
| 


| 
| 


tire duration of the showing. 
| chestral 
Cleveland | 


G. M. Fall Show to Be — 
Held Week of October 1 


(Continued wrem Page “1) 


eral Motors automotive units located | | floor of the building, and the throw- 
inthe building will have special dis-/ing open of the General Motors 


plays. In all, there will be more| Building for inspection by the vis- 
|} than 150 cars on exhibition, repre- | itors to the show. 
;senting ninety-seven entirely dif- 


Last year the fall showing brought 
thousands of visitors to the display 
| who took advantage of this oppor- 
| tunity to view at one time all of 
|the automotive products of General 
|Motors. This year officials antici- 
| pate even greater attendance. No 
|admission is charged. e 


ferent models. 


A decorative motif featuring au- 
tumn will be used throughout the 
General Motors Building and at 
individual dealers’ showrooms dur- 
ing the exhibit. The decorative 
scheme is on an even more lavish 
plan than that which featured the 
first fall showing of the corpora- 


tion, held last year. A flood light- U. S. L. BATTERY DIVIDEND 
ing system, composed of 324lamps, | New York, Sept. 22.—The U. S.'L. 
each of 750-watt capacity, will be | Battery Company declared an in- 


used to illuminate the upper two 
floors exterior of the General Mo- 
tors Building. |ferred A and 17! 

Ted Weems and his Victor Re-! 
cording Orchestra from Philadel-| 
|phia have been engaged for the en- | 


“al MARVEL CARBURETOR NET 


itial dividend of 
common stock, 25 


50 cents on the 
cents on the pre- 
» cents on the pre- 
ferred B. all payable October 1 to 
stock of record September 15. 


concerts will be given 


the main exhibition hall daily at New York, Sept. 22.—The Marvel 
2.30 to 4.30 p. m. and from 7.30 to| Carburetor Company reports earn- 
10.30 p.m. Amplifiers will transmit ings for the first eight months of 


1927 as $442,917, after all charges, 
including Federal taxes. This is 
equivaient to $5.90 a share on the 
75,000 shares outstanding. 


SPARKS 


the concerts to all parts of the ex- 
hibition halls, and radio hook-ups 
will carry the music to many of the 
dealers’ showrooms in the fifty-mile 
area. 

Other attractions arranged for 
the week include moving pictures to 











be shown daily on the fifteenth (Continued from Page 2) 
MICHIGAN SPEED LIMIT exhibits showing various phases of 
FOR BUSES NOW 40 M. P. H. soil fertility, and these are used in 
demonstrating to farmers how some 
of their problems of sowing and 
Lansing, Mich., Sept. 22.—The}|reaping may be solved. Valuable 
Michigan Public Utilities Commis- information is brought to the far- 
sion has granted an increase in the! mer’s very door—by the _indis- 
speed of buses over state highways | pensable motor truck 
from 30 to 40 miles an hour. The ‘ " 
action was taken by the commission Scientists tell us that it takes 
on its own initiative without the fourteen pounds of coal to gen- 
request of the bus companies. It erate enough steam to blow one 
arose from the desire of the com- | blast on a locomotive whistle. Thé 
mission to make the legal rate in| last time I traveled on a train 


1S- 





Michigan uniform with adjoining 
states. In Ohio, Illinois and Indi- 
ana buses may operate at a speed 
of 40 miles an hour at present. 


there was a real spendthrift in the 
engine cab, who used several tons 
of coal on the run, just for whistle- 
lowing. 


RANGE OF AUTOMOTIVE STOCKS 


NEW YORK STOCK EXCHANGE 
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Mil R 1 agi 99%; 49%, 8 1419 Packard Mo $14, +1 41 

800 Reo Motor 21% 21% 21% Y 100 Paige Motor 113, 115% 11% 

0 Rolls R pf... 7 = 7; 8 2055 Reo Motor 217% 21% 21% 

10 Seiberling R 37 15 6% 37% 1 100 Timi DA 12% 1 12%. 

00 Stutz Motor. 14 12% 14 CLEVELAND 

soo nD A. 13 12% 13 + % | Rid Asked 
2500 U S&S 1. Bat 60 59 69 1% | Fir ne 160 16 

0 lo 9%, at Q: as 6s pf 106 107 

vy son J W 24% 24%4 24'4 | do 7s pf 104% 106! 

ol Miller Rubber pf 99 100 

CHICAGO | Seiberltag Rubber 36 37 

Sales High Tow IT. ast | Sherwin Williams oe 6! 
1700 Auburn Auto .118 116% 117 Stearns 4 1 

1090 Borg & Beck 70" TO% HE (The above tabies show Ww otnente ay’s au- 
1490 Marvel Carburetor 51 50% 50% tomotive stock movements, comxplete.) ) 
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Dealers Must Be Sold on 


Profits That Good Shop | 


Now Is Time for All 


Equipment Will Bring 


By C. 


P. SHATTUCK | 


OF gree pease speaking, the city dealer's service station 
is well equipped with those machines and tools which 
spell accurate and fast mechanical work, but when it comes 
to the associate dealers outside of the city we find that not 


only is shop equipment lacking, but the shop layouts 


are 


poor in respect to efficient production. 


The distributor in a county with ¢ 


associate dealers pretty well scat- 
tered quite frequently meets with 
Sales resistance when he requests 
the adoption of certain shop equip- 
ment. The most common comeback | 
from these small dealers is: “Yes, 
we know that the equipment you 
recommend is all right, but we can't 
afford it.” 

Now, these small dealers are not 
really sold on the equipment even 
if they say so. If they were sold 
they would buy, for with liberal 
credit terms as exist today the 
smallest dealer can afford to buy, 
provided he is properly sold. 

Selling is not merely taking 
the order and arranging the terms. 
That is what is wrong with the 
sale of some items of shop equip- 
ment. What is really needed is sell- 
ing the idea of profits which good- 
shop equipment, intelligently used, 
will make for the shop. 

What is needed for the small 
dealers is education. It will not 
come from the printed word, let- 
ters, etc. There is no better way 
to sell a small shop the needed 
equipment than to -sell its chief 
on the idea of profits. And it is 
the profit these small shops are 
interested in, not anything else. 
This may appear to be a rather 
rabid statement, but after visiting 
and talking with hundreds of 
small dealers in what we refer to 
as in the “sticks,” it all boils down 
to the profits. 

Of course the distributor is vitally 
interested in having the cars sold 
in these small places properly ser- 
viced so that these small dealers 
will be able to handle their quotas. 
But the live wire distributor hag 
long since realized that unless the 
buyers of these cars can purchase 
good service at reasonable and sat- 
isfactory prices the dealer will not 
be able to handle his quota for next 
vear, let alone handle an increase. 
” There is a distributor in New Eng- 
land who has solved this shop 
equipment and shop layout prob- 
lem for his associate dealers. The 
first was to get their 


thing he did 
confidence, i. e., sell them on the 


; showed, 


ithen the 
|/was discussed. 


| tion 


idea that profits from new car sales} 
were made by the route of the back 
door. And at a meeting at which 
all of the many associate dealers 
were present with their service 
heads, this distributor presented 
facts and figures on what his ser-| 
vice department was doing. 

Now this distributor is servicing 
about 85 per cent. of the cars he 
has sold and are in his territory and 
he is making so high a per cent. 
on his profit that if the writer 
were to quote the figure he would 
be classed with Ananias. Now, the} 
profit figures interested the small 
dealers. Some admitted running at 
a loss and others only were break-| 
ing even. I 

The service manager of this dis- 
tributor then got up and explained 
how his department made the profit. | 
He took operation after,operation, 
analvzed it in detail and gave the} 
cost in figures of minutes. He} 
did this service head, the 
the various steps of the 

with ordinary equipment 

cost with modern shop 
equipment and the profits. 

By means of charts the differ- 
ences were shown, and the figures 
drove home the truth to these small 
dealers and their service heads. And 
subject of shop layouts 
And these visitors 
were shown through the service sta- 
of their host, and they got 
some real worth-while ideas. 

But the distributor did not stop 
there, for he sent his service head 
out in the territory as a follow-up. 
The layouts of the various shops 
were analyzed and suggestions maae 
for improving conditions. And shop 
equipment was sold to these little 
dealers who turned red ink into 
lack and the sale of the new cars 
followed as was to be expected. 

Shop equipment as a piece of 
machinery has little value. But 
when it is properly selected for 
the work it has to do, is intelli- 
gently employed, it is an invest- 
ment that will soon pay for the 
original investment and earn big 


cost of 
operation 
and the 


| for 


| bring 
| test, 
| charge. 


|} is cleaned up. and it is 


; the 


| Stallation can 
} er’s 


dvdends. What s needed s a more 
dividends. What is needed is a 
more intelligent selling of the 


profits possible with shop cquip- 


| ment rather than selling a piece 


of machinery. 


Good Dealers 


care of 
service 


dealers do not take 
their customers in winter 
some one will and he guesses his 
chances are fifty-fifty he will get 
the business. Whether or not he 
has designs upon these owners and 


hopes some day to sell them his 


these 


To Solicit Winter Front Business make of car is not known. 


WILL not be many 


I’ 
ing the detachable 
work satisfactorily, but the 
service station. 

While it a simple matter to 
reinstall the winter frent, it is not 
so simple to install it correctly. That 
why the live wire car dealers 
begin to think about winter fronts 
at this season of the year. 

There are various types of winter 
fronts. Mechanical or manually op- 
erate and thermostatically con- 
trolled are the prevailing methods 


++ 


types. 


is 


is 
1S 


jand with these there is opportunity 


the dealer 


to render service to 
his customers. ally 


The manually op- 
erated type may need some slight 
adjustment, and may require a 
minor part the control mechan- 
ism which has rusted during the 
wet summer. 

The thermostatic control em- 
ploying what is called wafers, 
which expand and contract, there- 
by opening and closing the shut- 
ters, wear in time; that is to say, 
it may be that they have outlived 
their usefulness over a period of 
several years. And if they have 
and the frént is attached, the 
front will not open as it should 
and the engine will overheat on 
mild days. 
Knowing 

tions, there 
place in up-state 
has made it 
winter fronts 
He sends hi 
letter calling < 

nights and the f 
will soon arrive. 

The customers are 
in their winter 

and .this service 


of 


these and other condi- 
dealer in a small 
New York, who 
prectice to service 
on the car he sells. 
‘ustomers service 
ention to the cold 
act that Jack Frost 


IS a 


Ss 


a 


invited to 
front for a 
is free of 
The method of testing the 
thermostatic type is well known to 
the average service station head 
If the front needs new wafers these 
are sold at a flat rate or 
the price of the wafers. And at the 
same fastening _ rods. 
screws gone over and 
rusty And the front 
seen to that 
shutters work easily and freely. 
The front then stored away 
with the owner's name, and the 
owner sent a letter stating the work 
has been completed and that in- 
be made: at the own- 
convenience. 3ut this dealer 
keeps a close watch of the weather, 


instalied 


time the 
felts, et 
ones replaced. 


, are 


weeks 
vith winter fronts will begin to think about reinstall- 
Some 


before the owners of cars 


owners are able to do this 
great majority patronize the 
is : 

and as soon as conditions warrant 
another letter is sent the owner ad- 
vising him to come in and have the 
front put on and the reason for the 
fronts. 

Now, the first service 1 
sent to every owner, and not all 
own winter fronts. Request is 
made that the owner get in touch 
with the service station, so that if 
desired the winter front will be sent 
for. And accompanying each first 
letter is a real service letter out- 
lining the advantages of a winter 
front, what it does and what it 
saves. 

As stated, certain owners receiv- 
ing this first letter have no winter 
fronts and this dealer by his records 
has a pretty good line on these 
owners, for his service station keeps 
an equipment record of all cars 
coming in plus the original equip- 
ment record at the time of the sale. 
Of course, some owners will buy 
fronts outside, but these are few. 

What this dealer is attempting : 
to put across in this carly winter 
front service is to get the owners 
thinking in terms of winter fronts 
and to come in early for the ser- 
vice. But in back of the entire 
plan is the idea to sell fronts to 
owners whose cars are not 
equipped and there are plenty of 
these. 

And this dealer when circularizing 
does not confine his efforts to own- 
ers of cars he has sold but strays 
into the field of customers of his 
competitors. He argues that if 


nt 
Ali 


etter is 


Orders -Inquiries 


and Mailing List Catalog 


Gives counts and prices on over 8.000 
Gifferent lines of business. No matter 
what your business, in thie book you 
will find the number of your prospec- 
tive customers listed 
Valuable informat 
how you <« 
orders and inquiries for 
or services. 
Write for Your FREE Cony 

R. L. POLK & CC., Detroit, Mich. 
Largest City Directory Publishers tn the World 

Mailing List Compilers— Business Statistics 

Producers of Direct Mall Advertising 


Iso given as to 
a s to secure 


a 
your products 





TO MANUFACTURERS 


Advertisements on this 
page are being read by 
the highest grade Shop 
Equipment wholesalers 
in the country. 

Your advertisement would 
also be read if placed on 
this page. 

Write or Wire. 


E. M. WOHLLEBEN. 
1926 Broadway, New York, N. Y. 
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It Was a Dirty Job!! 


out clogged lines, cz< 
either kerosene or as an air gun. 








—it’s easy now with a 


Kelloggs Rapid 
Engine Cleaner 


Q, Indispensable for cleaning motors, trans- 
missions, differentials. bearings. lubricating 
springs, removing chassis squeaks, blowing 
Can be used with 


KELLOGG MFG. Co. 


90 Humboldt St., Rochester, N.Y. 
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weiss 
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Modern Equipment Is Big Factor in 
Organizing Profitable Service Shops | 


By JOHN W. WORTHING 


I" 
becomes your work. 
the products of 
purposes of trade re 
facture and book publishing. 

In less than twenty-five years, 
automobile production has become 
a huge and—when properly under- 
taken—profitable field. The pub- 
lishing of books, on the other hand, ; 
after nearly 450 years, finds the 
great majority of firms engaged in 
it in a position that is not nearly 
so satisfactory. 

The reason for this contrast 1s 
that, taking full advantage of mod- 
ern manufacturing and sales meth- 
ods, it is possible to make cars and 
trucks in such a way, quantitatively 


and qualitatively, that any one whOjhis shop. 


D 
market 


is pretty well agreed that the more you standardize oper- 
ations in a business, the more profitable and competitive 
As an illustration, take two industries, 
which serve in probably equal proportions 
and recreation, namely, automobile manu- 


in every class presents a 
picture of confusion and its prices 
are out of proportion to the advan- | 
tage that the possession of nine 
books out of ten affords their 
possessor. 

The replacement business occu- 
pies a sort of middle ground be- 
tween these two extreme instances 
of business.. Modern machinery 
and standardized repair parts and 
operations give the service man 2 
chance to get a very fair return on 
his investment, provided that he 
managers to organize his stock and 
It is taken for granted, 


wants or needs one, can afford to/of course, that he understands his 
buy and does so; while the book/line well enough to employ the 


kind of help at the right wage. 

In organizing your shop for the 
profitable installation of replace- 
ment parts, an item far from unim- 
portant is the equipment of the 
place with time and labor-saving 
machinery. Of these a number are 
on the market and in use that is 
general, though not nearly as uni- 
versal as it should and would be, 
if the advantages of such equipment 
were always understood 

Engine stands, 


motor and electri- 
cal testing Gevices, wheel 


right 


runways which facili- 
tate work under a car or truck, effi- 
cient trouble lig and a number 
of such products help greatly to in- 
crease the shop capacity for work, 
partly by speeding it up directly, 
and partly by minimizing the 
fatigue to mechanics and mistakes 


BOYLE VALVES 


More speed ... No regrinding 
Silent Easily installed 
Write 
BOYLE VALVE COMPANY 
5817 South Ada St., Chicago 


ley se and 
elevators ana 


rintc 
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and mishaps that 
sequences 

It is well worth the the 
man in the replacement service field 
to keep steadily posted on progress 
and new developments in these sev- 
eral fields, in order to increase the 
possibilities of the work he may be 
handling at present. well to 
be enabled to line up similar re- 
| lated of business 
the made in hi 


con- 


as 
or 
lines lgment 
prolits 


; ment. 


aligners, | 
| brake testing and repair equipment, 





FOR TEN YEARS! | 
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Cars Building t ne 
iends, 
Write fe etail 
NIAGARA MOTORS COR 
x. 2 


PORATION, 
Dunkirk, . 








(SAVE TIME <3» 
USE “BILT-WELE AXLE SHAFTS < 


For every make and model 
car or —— 


truce | : F Niche) Chromium Stee! 
LE ~~ Sold through jobbers cxlurwely 
— BRANDT-WARNER MFG-C® 


YORK * PA 





HOOF-RANDALL 
Graphited Valve Guides 
Self-Lubricating 
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1926 Broadway, New York. 
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Dinner; S. A. K. In Detroit 


(Continued From Page 1) | 


duced up to now. 
entirely free of oxygen. 

The annual dinner of the steel 
was held tonight at the 
Book-Cadillac. The Tunney- 
Dempsey fight, via radio, and a 
talk by Edgar A. Guest, the poet, 
were among the features of the 
program. Delegates to the other 
in session here at- 


society 


conventions 
tended. 
Yesterday marked the opening of 
the technical sessions of the S. A. E., 
covering methods of production in 
the industry. Technical papers, 
visits to Detroit factories and a golf 
tournament provided the visitors 
vith plenty to do. 
A. S. S. T. Program 

Today was the heaviest on the 
technical program of the Ameri- 
Steel Treating, 
sessions in the 
Statler ball room, the one 
the morning being under the 
chairmanship of Frank P. Gilli- 
with Francis Hurd Clark as 
while H. M. Boyls- 
and H. J. 
of the 


Society for 
held two 


can 
which 
Hotel 
in 
gan, 
chairman, 
chairman 
vice-chairman 


vice- 
ton 
French 


was 


session. 
elev en 


afternoon 


wether paper 


Al 


Morning Session 


i mnificance of 
sal Limit of Steel at 
tures,” F. B. Foley. T 
pany, Nicetown 
Recent Experiment 
he Wear and Plug Gauge 
and H. K He rschm 
Standards fashing 
‘What ~ rae When High 
1 Is Quenched,’ H. De- 
Long and F. R. Palmer th eel 
penter Steel Company, Read 
Pa.; “On >» Doubl » Carbide ol 
Steel Speed,” Dr. 
Gosta Phragmen, Metallografiska 
Institutet,Stockholm, Sweden. (Pa- 
per to be read by Dr. Zay Jeffries) ; 


Con 


von 


~ Stee 


speed 


the High 


The flame is} 


| are essentially the same as in steel, | 
| except for the amount and form of 
the contained carbon. The elements 
| and conditions that influence the 
form of graphite and the constitu- 
tion of combined carbon are dis- 
}cussed. Silicon is a graphitizer and 
| softener; chrom§um is a carbide 
|former and, therefore, a hardener; 
|nickel is a carbide destroyer and a 
| matrix hardener. 
| In mak <ing use of nickel and chro- 
mium in foundry mixtures, the au- 
thor gave approximate equivalents 
to assist in determining the nature 
of the structure that may be ob- 
tained from an alloy mixture com- 
pared with one of plain iron or semi- 
steel. These approximate equiva- 
lents are as follows:— 

One point of carbon equals three 
points of silicon in reducing chill; 


| one 


A.S.S.T. Holds Annual | 


point of carbon equals 
points of nickel in reducing chill; 
one point of carbon equals three | 
ne of chromium with respect to 
chill 


The of 


practical applications 


| nickel-chromium gray iron were de-| the iron-nickel system was discussed | 


scribed and such examples cited as, ! 
(a) heavy section and 


work, (b) Diesel engine liners, 


| where uniform hardness is essential, 


(c) forming dies, jigs and tool fix- | 
tures, (d) automobile cylinders. 

The importance of base composi- | 
tion as an economic factor was! 


dwelt upon at length and illustra- | 


tions were given of nickel-chromium | 
mixtures developed 


pressure | 


six | the lowering of the A, point of iron 


iby the addition of nickel to iron 
was calculated and found to. agree 
with the observed data. Lastly the | 
| variation of the coefficient of ex- | 
pansion with the concentration in | 


in the light of the structural change 
of the system. 

| Bengt Kjerrman’s paper, “Heat 
| Treatment of Two Ball Bearing 
| Steels,” gave the results of electrical 
| resistance tests on two ball bearing | 
| steels, one of the common type, the | 
other with a higher content of | 
chromium and the addition of 


molybdenum. By resistance meas- | 
with a proper; urements on water quenched test | od, 


| | HANCH SEES AUTOMOBILE 
“FINANCING. MUCH IMPROVED 


New York City, Sept. 22.—C. C. 
Hanch, general manager of the Na- 
tional Association of Finance Com- 
panies, on a visit to the offices of 
| the National Automobile Chamber 
|of Commerce here this week, de- 
clared that much of the difficulty 
in automobile financing which ex- 
| isted last year had been adjusted. 
| “Automobile financing,” he state 
“is now well stabilized, and is in 


base composition whereby the Bri-| specimens it was shown that it is} a position to command ample credit 


nell hardness was uniformly 
creased twenty to thirty points 
without impairing machinability 
approximately the same cost 
pound as plain cast iron. 

The paper of Kotaro Honda and | 
Sansaku Muira considered several 


per | 


phases of ferromagnetism of iron-| 
had _ been | 


nickel alloys, which 
studied by means of the dilatometric 
analysis. By the application of the 
law of depression of freezing point, 


at | 


in-| possible to determine the quantity of | and capital. 


alloying elements which are effec 

tive in hardening a given steel. fhe | 
per cent. hardening efficiency may | 
| be lowered by the addition of too 
great a quantity of alloying ele- 
ments. This testing method, the | 
author stated, should then afford a 
means of determining the cheapest 
analysis for 
chanical properties 
| hardening methods. 


with 


a steel of definite me-| 
definite | 


With the exception of 
-| the Pacific Coast section, time pay- 
ments for motor cars are now vir- 
tually standardized on a reasonable 
first payment, with twelve monthly 
instalments thereafter. This meth- 
od prevails to about 95 per cent. 
least of the Rocky Mountains. West 
of the Rockies, automobile buyers 
on time payments are usually al- 
lowed eighteen monthly instail- 
| ments.” 











Arne Westgren and | 


“On a New Method of Quenching | 


Steel in a High Te — erature Bath,” 
Dr. Kotaro boop da nd Kanzi Ta 
muru, Imp niversi 


T yoy) 
iT 
Apa 


pe ed 


Suilicit ae 


M. Houston Vs ul 
Nickel and C} 
Iron Castings” may 
marized as follows: Th 
and pri tr 


of 


? 
nary 


ve 
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J comparison of 


Cloud and 
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competed and their specif 
a composite 
an 
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the Reo Fly- 
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S: {E is not an eight nor a four but a six—the ideal engine, say the engineers, 
=—She is not 116” long, nor 126’, but exactly 121’—the ideal length, say the 


engineers. 
=a=She does not have a valve-in-head motor nor a sleeve valve motor, but 


van L-Head motor—the ideal type, say the « 


10t have cantilever springs, neit 


a four-bearing cpanlcaaile. 
Iry 


bevel gear final drive and 


the engineers, 


feet 


npine 


1callG 


‘ideal 
rad 
ome, 511 C 
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